
HONOLULU BOARD OF REALTORS® | 1136 12TH AVE, STE 200 | HONOLULU, HI 96816 | T: 808-732-3000 | F: 808-732-8732 | WWW.HICENTRAL.COM 

[rev. 2.1.2019]  View HBR’S Education Schedule at members.hicentral.com/education 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

Property Management & Landlord/Tenant [6 CE] 

Having a basic working knowledge of property management can 

help your real estate business; whether you manage rentals or 

not. As a listing agent, it is good to know the rights and 

responsibilities of a tenant in regards to the sales process. If you 

own investment property, it would benefit you to know the 

timelines involved in giving notice to tenants and handling 

repairs. If you ever find yourself managing units, then having a 

solid knowledge of the law will keep you out of court; with your 

client or your tenant. 

Legal Issues [6 CE] 

This course is designed to provide a forum for the presentation 

and open discussion of legal matters pertaining to real estate 

licensees. Focusing on specific laws and regulations will help 

students recognize what the law provides, identify pros and 

cons, consider its impact upon the real estate industry, and look 

at ways to address these concerns by implementing risk 

reduction measures. 

Residential Tax Rules, 1031 Exchange & Foreign 

Investors [6 CE] 

Recognize tax benefits in the acquisition, ownership, and 

disposition of real property and learn how the use of the 

property will determine the tax consequences. Discussions 

include four different uses of real property: principal residence, 

rentals, investment, and second homes. Gain a general 

understanding of how tax basis is computed including 

adjustments for improvements, section 1031, and depreciation. 

Identify tax withholding requirements on property sold by non-

residents, and learn the basics of “Like Kind” Exchanges. 

 

Representation, Practical Ethics & Fair Housing [6 CE] 

(Formerly Representation, Agency & Practical Ethics) 

Representation and Agency covers the laws applicable to the 

disclosure and establishment of agency relationships, the 

fiduciary duties owed a client, and the consequences of 

breaching those duties. Ethics covers certain conduct that agents 

should observe or avoid in their daily practice of real estate.  

From Contract to Closing [6 CE] 

Learn the basics of contract law, the purchase contract, escrow, 

title, and ownership utilizing hypothetical real estate situations. 

Emphasis will be on the purchase contract, escrow and 

conveyancing. The objective is to weave these segments 

together and show how they connect in most transactions. 

Strategies of Listing: Getting the Listing [3 CE] 

This course is designed to help agents understand the scope of 

work involved in preparing a listing presentation for a seller. 

Students will get an understanding of the listing agent’s role, the 

seller’s role, agency obligation, preparation of a listing packet, 

being prepared for the listing presentation, getting the listing, 

and planning a marketing calendar. 

Strategies of Listing: Establishing Market Value [3 CE] 

Learn the role of a real estate agent in pricing a property, the 

principles of evaluation, and understand the external and 

internal influences that impact market value. Students will 

analyze market statistics and trends, prepare a Comparable 

Market Analysis and learn how to guide owners to a realistic 

market value range. 
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Strategies of Finance: Know the Borrower [3 CE] 

(Formerly Strategies of Finance: Basics) 

It is an important ability to discuss financing with clients. This 

course will teach students what is important to lenders and  

what they look for. Learn what questions to ask to determine a 

borrower’s financial condition. It also includes a review of the 

finance section of the Purchase Contract and steps leading  

to closing. 

Condominiums & Planned Communities [6 CE] 

Learn the fundamental characteristics of community 

associations, planned communities and the various laws which 

govern them. This course also includes understanding governing 

documents, fiscal operations and budgets, and reserves and 

assessment collections. Be able to clearly explain the role and 

importance of community association administration and 

management of physical assets, repairs and maintenance. 

 

Strategies of Finance: Loan Choices [3 CE] 

(Formerly Strategies of Finance: Advanced) 

Unless a seller has cash, the bottom line is financing! Know the 

sources for mortgage loans and the basic products each one has 

to offer. Become a more effective REALTOR® and help clients in 

financing with this valuable information. 

 

Run Your Business Like a Business [6 CE] 

This course is designed to help you begin thinking about who you 

are, how you perceive yourself in relation to the world of real 

estate, and how you want to pursue creating your business. You 

will also learn how to set obtainable and measurable goals. All 

business plans are different because everyone is different. It is an 

individual reflection of who you are and why you do business the 

way you do. 
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GRI elective credits are fulfilled by completing any of NAR’s designation or certification courses. These include ABR, SRS, CCIM, CRB, CRS, 

e-PRO, GREEN, IREM and SRES courses. For information about applying credits towards your GRI, contact the HAR Education Manager at 

733-7060 Ext. 118. 

NAR’s Family of Designations and Certifications 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

GRI Elective Courses 

Senior Real Estate 

Specialist Designation 

Military Relocation 

Professional Certification 

Accredited Buyers 

Representative Specialist 
 

Pricing Strategy  

Advisor Certification 

Green Designation 
Resort and Second-Home 

Property Certification 
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